JUNE 2020

Raleigh-Durham

Market Update

1

Raleigh Durham
Letter From the Team
As the state moved into the second phase of
re-opening, the real estate market began to show the
accelerated signs of the pent up demand that we
typically see in the busy summer buyer and selling
season.
Home prices continue to appreciate as the buyer
demand for housing in the Triangle has yet to let up.
This June saw more home go under contract since 2016
and the current numbers are pointing to July remaining
as busy, if not busier.
The main barrier to the real estate industry at the
moment is creating the supply that many buyers are
having a hard time finding. Home builders continue to
struggle to meet demand and we see the trend for new
housing permits continue to increase in the Triangle
area.
All of this highlights an important point - the stock
market, the economy, and the real estate industry are
not bell weathers for each other. The American
economy has multiple variables which dictate whether
we’re advancing or regressing. The stock market is an
indicator of investor confidence, and is often divergent
from mainstream consumer mentality.
The real estate market, while tied into both sectors, is
often unaffected on a large scale from micro shifts in
either sector, with 2008 being the exception as that
particular recession was triggered by a concentration of
issues within real estate.
The Triangle market remains one of the strongest
housing markets in the country, and it will take several
months of oversupply for us to even get back to a
“balanced” market. All of this combines for good news
for the back half of 2020 and beyond.

-
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Market
Overview
THE TRIANGLE - NC
JUNE 2020
Don’t call it a comeback… because the housing market has remained
strong in spite of the challenges that the overall economy has faced the
past several months.
Demand for housing rebounded to its highest level since we went into
shutdown during March, with showings increasing significantly over the
month of May. Homes that were sold in June increased over 8% from
the year prior as pent up demand pushed the housing market.
Increased demand has also helped the sales price healthy - a
continued increase of 3.8% for a Median Sales Price in Wake County
of $282,363.
Downside? Say it with me - lack of homes to sell. Spikes in demand,
coupled with sellers slowly coming back on the market has created an
anemic housing inventory situation, especially in certain pockets
throughout the Triangle. As we recover some of the housing supply that
held off in March, it could prove to make Q3 and Q4

2208
Sold Homes

+2.6%
Change in Closed Sales

$375,555
Average Sales Price

+4.5%
Change in Average Sale
Price
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Closed sales continued their upward trend in June and pending sales went higher than they’ve been in
two decades. This is a strong indicator that in spite of economic and social headwinds faced globally,
real estate remains one of the safest investments.

No other graph in this report
is more telling of the major
gap in available housing
inventory, as we continued to
see available housing on the
market drop below 6000 total
units for the first time since
2003.
While this is less than ideal
for home buyers, it does help
create a buffer from
oversupply in the Triangle
housing market for an
extended period of time and
could potentially become a
driving force to help the
economy regain its footing.
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All Properties

Single Family Homes

Townhouse Condo

By Price
Range

6-2019

6-2020

Change

6-2019

6-2020

Change

6-2019

6-2020

Change

136999
or Less

2802

2341

-16.5

1737

1479

-14.9

574

377

-34.3%

$137000 to
$198,999

6,626

5,759

-13.1%

4,455

3,722

-16.5%

1,933

1,680

-13.1%

$199000 to
$308,999

14438

16427

+13.8%

11261

12783

+13.5%

3021

3453

+14.3%

$309000
or More

16543

19171

+15.9

14992

17342

+15.7%

1466

1742

+18.8%

All Price
Ra
nges

40411

43702

+8.1%

32446

35329

+8.9%

6995

7253

+3.7%
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Quality is
Everything
At least, that’s what we believe. Which is why we’ve
partnered with Movement Mortgage, a North Carolina
based lending company to help our clients achieve their
real estate goals.

Programs built for clients.
On time closings.
No Fluff. Just Results.
Sean Poole
(919) 523-6435
Sean.Poole@movement.com
https://movement.com/lo/sean-poole/

April Alford
(919) 268-1878
April.Alford@movement.com
http://www.movement.com/april.alford
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WHAT THIS MEANS:
The trend of days on market decreasing continued through the month of May. This can be directly correlated with the
lack of inventory, which often spurs buyers to make a decision on a home in a quicker time frame. We expect this
trend to continue through the remainder of 2020 as inventory of homes to buy struggles to catch up with pent up
buyer demand.

WHAT THIS MEANS:
One of the unknown metrics
is also one of our favorite,
because it shows if homes are
being overpriced. We can see
there was a lag in 2019, as
seller’s attempted to price
homes at the top of the
market and a combination of
factors caused them to not
sell at their original price.
That has shifted in 2020 as
the demand is far outpacing
supply, which creates the
strongest sellers market
we’ve seen in decades.
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WHAT THIS MEANS:
Average sales price is a good litmus
test to see how the market values are
holding over time. The Triangle
Market continue to experience strong
appreciation on home values due to
lack of inventory and pent up buyer
demand.

WHAT THIS MEANS:
New Listings are a valuable metric to
see if supply is keeping up with
demand. As the listing inventory goes,
so goes the real estate market. We
can clearly see a decline in new
listings put on the market, although
the steep decline is beginning to
trend down as more sellers begin to
explore selling options.

WHAT THIS MEANS:
The absorption rate is calculated by
taking the total number of currently
active listings and dividing by the
average number of Absorption Line of
Equilibrium closed sales over the
12-month period.
Essentially, this gives real estate
agents an idea of how many homes
we have left to sell if we don’t put any
new homes on the market in the
coming months (2 months is LOW.)
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Wake County
JUNE 2020

2208
Sold Homes

+2.6%
Change in Closed Sales

$375,555
Average Sales Price

As we got through the majority of
the shelter in place orders we began
to see the pent up demand we
thought would come during the
typically busy summer season.
Wake County mirrored much of the
Triangle market as it saw increases
in everything except… wait for it…
new homes on the market for sale.
Strong gains were made in number
of closed homes, homes that were
sold, and average sales price.
As we continue to move through the
rest of 2020, the housing market,
unlike other portions of the
economy, remains a strong force as
buyer demand continues to
outpace current product levels.

+4.5%
Change in Average Sale
Price

10

Raleigh
JUNE 2020

841
Sold Homes

-9.1%
Change in Closed Sales

$368,766
Average Sales Price

+6.4%
Change in Average Sale
Price
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Homestate Residential

mathisrealestategroup.com

3948 Browning Place, 3rd Floor
Raleigh NC 27609
919.867.1400
team@mathisnc.com
© Mathis Real Estate Group. All Rights Reserved. Figures in this report are based on publicly reported closed sales information via the Triangle
Multiple Listing Service. This material is based upon information which we consider reliable but because it has been supplied bythird parties, we
cannot represent that it is accurate or complete and it should be relied upon as such. Since all ﬁnal closed data for the current quarter had not been
reported at the time this report was compiled, the available closed data was extrapolated in an attempt to approximate full results for the current
quarter. Actual results may materially vary from the approximated results. This offering is subject to errors, omissions, changes including price or
withdrawal without notice. If your property is listed with a real estate broker, please disregard. It is not our intention to solicit the offerings of other
real estate brokers. We are happy to work with them and co-operate fully. Real estate agents afﬁliated with Mathis Real Estate Group are
independent contractor sales associates and are not employees of Mathis Real Estate Group. Equal Housing Opportunity.
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